
20   21

Kelly and her husband David 
moved to Venice in 2018, where 
they now work both together 
and independently to help clients 
fulfill their dream of living on the 
Gulf Coast. David, a Retirement 
Planning Specialist, perfectly 
complements Kelly with her real 
estate expertise. Together, they 
often combine their services to 
assist clients in achieving their 
goals. 

inding the perfect home 
for clients requires a know-
ledgeable and trustworthy 

advisor who truly understands the 
local market. Whether working 
with buyers or sellers, Kelly places 
a strong emphasis on building 
relationships and believes that 
effective communication is cru-
cial for success. She dedicates 
time to listening, understanding, 
and guiding her clients through 
every step of the process. With 
a well-rounded client portfolio 
encompassing both sellers and 
buyers, Kelly is fully equipped 
to address the unique needs and 
challenges of each.

With more than 20 years of 
experience in marketing and 
sales, Kelly is a leading agent 
at her brokerage, consistently 
ranking within the top 3% of the 
Venice Area Board of Realtors. 
She holds the prestigious Certi-
fied Luxury Home Marketing 
Specialist (CLHMS™) designation 
and has earned the distinguished 
Diamond and Ruby Elite Status at 
Engel & Völkers.

Having a network of over 16,000 
advisors across 36 countries,  
Engel & Völkers provides Kelly 
with unparalleled global connec- 
tions. She utilizes these relation-
ships to market her sellers’ homes 

internationally, attracting luxury 
real estate buyers from around 
the world who are interested 
in properties in the United 
States. This strategic alignment 
ensures maximum exposure and 
opportunities for her clients.

But Kelly’s impact goes beyond 
real estate. Her personal phil-
osophy of “service above self” 
drives her dedication to the 
community she loves. Through 
her involvement with Rotary 
International, Impact100 SRQ, 
and Special Olympics, Kelly 
makes a difference not just with 
her time, but with her heart. She 
regularly donates a portion of her 
earnings to Special Olympics and 
is deeply committed to support- 
ing local charities, an integral 
part of her involvement with 
Impact100 SRQ and Rotary 
Futures. Her international con-
nections don’t end with her 
business; they’re a part of her 
personal life, too. Alongside 
her husband, David, Kelly has 
welcomed over 12 Rotary foreign 
exchange students into their 
home, enriching the lives of 
the students, her children, and 
themselves.

elly shares, “Whether you 
are selling or buying a 
home, it’s often one of the 

biggest investment transactions 
you will make. I take that 
responsibility very seriously. I am 
dedicated to providing clients 
with my expert knowledge and 
experience so they can make 
informed financial and life-
changing decisions.”

For Kelly, real estate is not just a profession; it’s a passion 
that allows her to create meaningful relationships, foster a 
sense of community, and leave a lasting, positive impact on 
the lives of those she assists. 

With over 1,000 
Realtors in the Venice 
area, standing out can 
be challenging—but 
not for Kelly Pankiw. 
She tackles her career 
with the same vigor 
and enthusiasm she 
brings to life. Her 
tenacious work ethic, 
emotional intelligence, 
and professional 
poise have been key 
to her success in 
the competitive real 
estate field.
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For more information about this advertorial or to schedule 
an appointment, call Kelly Pankiw at 941.441.6207 or 
email her at kelly.pankiw@evrealestate.com.

A New Standard in Real Estate Has Arrived 
Personalized Attention • Transparency • Bespoke Service 
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